
ARISTOTLES RHETORIC

Aristotle's Rhetoric has had an enormous influence on the development of the art of rhetoric. Not only authors writing in
the peripatetic tradition.

The "Egyptian rules of rhetoric" also clearly specified that "knowing when not to speak is essential, and very
respected, rhetorical knowledge". No; things that are true and things that are better are, by their nature,
practically always easier to prove and easier to believe in. Thus, keenness of sight is more desirable than
keenness of smell, sight generally being more desirable than smell generally; and similarly, unusually great
love of friends being more honourable than unusually great love of money, ordinary love of friends is more
honourable than ordinary love of money. The second part of the argumentative persuasion that is common to
all three species of rhetorical speech is treated in the chapters II. A member of the assembly decides about
future events, a juryman about past events: while those who merely decide on the orator's skill are observers.
Modern teachings continue to reference these rhetorical leaders and their work in discussions of classical
rhetoric and persuasion. Again, where there are two sets of consequences arising from two different
beginnings or causes, the consequences of the more important beginning or cause are themselves the more
important; and conversely, that beginning or cause is itself the more important which has the more important
consequences. As in the therefore, so in this work, we must distinguish, in dealing with enthymemes, the
special and the general Lines of Argument on which they are to be founded. A speech consists of three things:
the speaker, the subject that is treated in the speech, and the listener to whom the speech is addressed Rhet. It
seems that this is why only three technical means of persuasion are possible: Technical means of persuasion
are either a in the character of the speaker, or b in the emotional state of the hearer, or c in the argument logos
itself. Note that neither classification interferes with the idea that premises have to be accepted opinions: with
respect to the signs, the audience must believe that they exist and accept that they indicate the existence of
something else, and with respect to the probabilities, people must accept that something is likely to happen.
The reason is that it is shameless to deny what is obvious, and those who are shameless towards us slight us
and show contempt for us: anyhow, we do not feel shame before those of whom we are thoroughly
contemptuous. In his most famous work "Lectures on Rhetoric and Belles Lettres", he advocates rhetorical
study for common citizens as a resource for social success. Chapter Twelve This chapter, also about judicial
rhetoric, discusses people's dispositions of mind and whom people wrong from the hedone discussed in the
previous chapter. This is perhaps a sufficient account of their scope and of how they are related to each other.
No other of the arts draws opposite conclusions: dialectic and rhetoric alone do this. Chapter 14 Discusses the
prooemiun introduction , which demonstrates how the introduction should be used in both epideictic and
judicial speeches. But it is fairly clear that while knowledge is primarily concerned with what is commonly
known as "truth", rhetoric is primarily concerned with statements and their effects on the audience. Now we
get angry with those who slight us; and since slighting is a voluntary act, it is plain that we feel calm towards
those who do nothing of the kind, or who do or seem to do it involuntarily. Thus, to show that Dorieus has
been victor in a contest for which the prize is a crown, it is enough to say 'For he has been victor in the
Olympic games', without adding 'And in the Olympic games the prize is a crown', a fact which everybody
knows. In this rhetorical species, the speaker either advises the audience to do something or warns against
doing something. Aspasia of Miletus is believed to be one of the first women to engage in private and public
rhetoric activities as a Sophist.


