
WHAT ARE THE PROS AND CONS OF OWNING A MCDONALD S

FRANCHISE

McDonald's has been a leader in the fast-food market for decades, boasting one of the U.S.'s most memorable brands,
products and mascots. Owning a.

Read about how to start a home business. Besides these costs, you have to pay ongoing royalty fees. Dustin
Heap Before Signs. These are people with an entrepreneurial streak that decide to align their talents with a
larger, already established organization, instead of starting their own business. If you fall into any one of these
categories, then purchasing a franchise may have crossed your mind and seemed like a more logical path to
take rather than starting your own business. Franchisors will take a regular slice of your takings as royalty
fees. After all, the company already has saturated many countries across the globe. Related Articles:.
Franchisors do not have to renew an agreement at the end of the franchise term. As well as training
programmes and first-hand support, most franchisors help find and retain customers and assist with setting up
accounting or stock control systems. Another issue is that there are more restrictions than with starting your
own business. Some offer a healthier option. This is certainly a big problem in light of the growing epidemic
of obesity and diabetes â€” and the growing push towards healthier foods on the consumer-end. Others take
pride in offering up the greasiest, fattiest, cholesterol-filled patty they can come up with. Better Products. Post
navigation. It may cost less to buy a franchise than start your own business of the same type. You may find it
easier to secure finance for a franchise. All rights reserved. McDonald's History It all goes back to the founder.
When you start your own business, there are many risks involved. But if you spend 40 hours a week and only
keep tabs on one location, it might really feel like you bought a job. Cons Health Movement. As of now, the
current yield is a solid 3. The representative will walk you through the process of making sure you meet all of
the requirements, selecting a site, building or purchasing a store, setting up your store and hiring your first
employees, as well as helping you to obtain any necessary licenses and permits for your state and community.
You can also save time and energy by not worrying about generating publicity to raise the awareness of your
firm â€” customers will know what to expect from a big chain and will often flock to a brand name. You don't
necessarily need business experience to run a franchise. I would work 9am â€” 5pm, 6 days a week. This is
especially true of restaurant franchises. These included positions in two different SEO agencies and Everyday
Health, a leading online health brand. Along with the price a franchisee must consider the cost of food
spoilage and other unforeseen issues such as theft which are more likely to be present with employees at
restaurants and fast food chains. Make sure your investment generates healthy returns and a capital gain when
you sell. Typically I used to work hard for hours a day, with the rest out in the stores just checking on them.
Having reputable suppliers, loyal customers and a well-known brand is probably the biggest advantages to
being a franchisee. The size of the restaurant facility, area of the country, pre-opening expenses, inventory,
selection of kitchen equipment, signage, and style of decor and landscaping will affect new restaurant costs.
As a franchisee, you are looked upon more favourably when it comes to bank loans and overdrafts than if you
were a struggling entrepreneur trying to kick-start your own firm from scratch. It all adds up to a fairly large
amount and you must be sure that you have the necessary capital behind you before you embark on your
franchise. These statistics help explain why most franchisees own multiple locations; Businessweek says the
average is six. When you buy a franchise, you have to pay the franchise fee and start-up costs, which are
sometimes much higher than starting your own business.


